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Best Practices for Entering New Markets 
An Act-On Case Study 

Join the @ActOnSoftware conversation on Twitter 
and discover what others are saying about us: 

#ActOnSW 
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Agenda 

• Challenge 
 

• Finding the Right Partner 
 

• Implementation 
 

• Quality Leads 
 

• Results 
 

• Partnering with Act-On 
 

• Closing – Q&A 
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Challenge: Break into a new market 

• Why were you looking to 
change? 

 

• What specifically wasn’t 
working? 

 



www.act-on.com  |  @ActOnSoftware  |  #ActOnSW 

Finding the Right Partners 

• What goals were 
identified? 

 

• What type of plan was put 
in place? 

 

• What steps were taken? 

 

• What did you find and how 
long did it take? 
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Implementation 

• Quick Start-up Time 

 

• Hit the ground running 

 

• No drain on resources 
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Quality Leads 

• Strong 1:1 relationships 

 

• Valuable discussions 
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Results – Hot Leads Drive Sales Leap 

• How is this different from 
the past? 

 

• Where is the value for you 
and your company? 

 

• What types of new projects 
and opportunities? 



www.act-on.com  |  @ActOnSoftware  |  #ActOnSW 

Partnering with Act-On 

• SFDC integration 

 

• What specific growth have 
you experienced? 

 

• How is this changing your 
company ? 
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Closing 

Case study 
Cameleon Software Gets 3:1 ROI on 
Marketing Automation, 39% Life in Sales 

 

Download Case Study 
 
Or  visit Act-On 

->  www.act-on.com 
 -> Customers 
  -> Customer Case Studies 
 
 

http://www.act-on.com/customers/customer-case-studies/cameleon-software
http://www.act-on.com/
http://www.act-on.com/
http://www.act-on.com/
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Q&A  

Ari Fefferman 
Marketing & Client Services Manager 

BlueBird Strategies 

@arifefferman 

ari@bluebirdstrat.com 

 

Jeff Linton 
Product & Field Marketing 

Act-On Software 

@jeffreylinton 

jeff.linton@act-on.net 

 

Virginie Dupin 
Marketing Director 

Cameleon Software 

@virginiedupin 

vdupin@cameleon-software.com 

 

mailto:ari@bluebirdstrat.com
mailto:bret@high-impact-prospecting.com
mailto:bret@high-impact-prospecting.com
mailto:bret@high-impact-prospecting.com
mailto:vdupin@cameleon-software.com
mailto:vdupin@cameleon-software.com
mailto:vdupin@cameleon-software.com

